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1. Preface

Plenty of people say they want to invest in real estate, but not that many actually do
beyond buying and selling their personal residences.
 
That’s probably because, from the outside looking in, investing in real estate can seem
super easy to some people and entirely out of reach and risky to others.
 
So, the people who think it’s going to be super easy never actually invest once they
realize how much there is to it and how risky it can be. And those who think it’s out of
their reach, or too risky, never even try to invest.
 
It’s more accurate to say that it’s somewhere in between those two ends of the
spectrum. Investing in real estate is not super easy, but it isn’t even close to impossible
or too risky...if you know what you’re doing and getting yourself into.
 
As with most things, the deeper you get into a subject, the more you realize how much
there is to know and learn. You get better at anything over time and with experience,
but you have to start somewhere.
 
That’s why I created this booklet — to give you an upper hand in getting that first
investment under your belt as easily (and with the least risk) as possible.
 
This isn’t a step-by-step instruction booklet on every little detail involved in buying an
investment property. For your first investment, you really should work with a real
estate agent who has expertise in helping people find and buy investment property. So
he or she (or me!) will handle all of the “step-by-step” of your first purchase.
 
What Investors seller guide does is give you a chance to know, understand, and think
through some common things that often get overlooked by many hopeful investors
(and even many real estate agents).
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I truly hope this booklet helps you along the way to your first investment property. If at
any time you have any questions, please feel free to reach out to me!



3 of 30

Shane Peters   I   HomeSmart  I   623-707-9292   I   Shane@homeheroesteam.com
This document is copyright protected. Reproduction, in part or in whole, is strictly prohibited.

2. Hype Hype Hooray!!!

Have you ever seen those late night infomercials about how someone made a killing
investing in real estate? You probably have...since there’s so many of them.
 
Year after year, there seems to be another person hyping up how they did it and how
they taught so many other people how to do it, too. (And they always have the
testimonials to “prove” it…)
 
Take those infomercials, and those people, with a grain of salt. They’re trying to sell you
on something, whether it’s a “system,” a seminar at a local hotel, or some sort of
coaching program.
 
Unfortunately, the tactics and approaches they teach are not always easy to apply, if at
all. They may be great-sounding ideas and theories, but in reality they’re often just
that...ideas and theories.
 
What they’re all very good at is selling you the hype. The excitement. The hope.
 
Sure, you should be excited and hopeful. But hype and hope can be a dangerous
combination. Too many people get sold on investing in real estate by first being sold on
a program of some sort, only to find that it was a huge waste of time and money — or
worse, make rash investment decisions that cost them big time.
 
So save any money or time you would spend on someone trying to sell you on a
program, seminar, or coaching, and apply it to your first real estate investment.
 
(Maybe even change the channel when one of those commercials comes on...there’s
nothing good coming from most of that stuff floating around in your head.)
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3. It’s Not A Reality Show

You should probably also change the channel if you find yourself watching any real
estate investing reality shows.
 
There are so many real estate shows on TV nowadays. You almost have to try not to see
one.
 
They’re half hour (maybe an hour) shows that are at least semi-scripted. It’s the real
estate equivalent to watching professional wrestling. You may very well enjoy the
drama and action, but at the end of the day you gotta know it’s not “real.”
 
Sure, they’ll usually try to show the issues that arise and the worries and concerns the
investors go through. They do that because it adds tension to the “plot.” But they
always seem to come out OK, right?
 
But one of the biggest issues with these shows is that they tend to simplify the “profit”
they make.
 

“We bought it for $200,000, we put $33,000 into it, and we sold it for $350,000. We
made $117,000. Not bad for a few weeks of work!” 

 
These shows often depict the costs of getting things done, or the cost of a purchase, as
lower than they probably are. And if you listen closely, a lot of times they’re talking
about how much they’re going to sell the house for...not how much they actually sold it
for.
 
It’s very misleading for the average viewer. It’s encouraging. And it makes it look pretty
fun and exciting, even with all the issues they show the investors dealing with on the
show. After all, it always works out in the end and is worth it since the profits are so
good.
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This isn’t to discourage you…just don’t let these shows overly encourage you either. Be
more realistic than these reality shows, and you should be just fine.
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4. Beware Of Stumbling Into A Deal

When people are interested in becoming a real estate investor, they often make an
opportunity they come across into more than it really is.
 
It often begins by someone daydreaming about becoming an investor. So it’s on their
mind. They aren’t really doing anything specific to become an investor so much as
thinking about it.
 
And then they come across something they think is a great deal… Ahhhh, the perfect
opportunity to make the dream into reality.
 
Maybe it’s a property they pass on their way to work every day, and it catches their eye.
Sometimes it’s a property that someone they know is trying to sell because of a death
in the family, for instance. It could be a foreclosure they see on Zillow. Or maybe a
friend or coworker mentions something about a “great deal” they came across they
should jump on that’s three towns away which nobody else knows about.
 
The next thing you know, they get tunnel vision, and they’re going after it without really
thinking through whether it is a good investment. They look at it through rose-colored
glasses.
 
Don’t get me wrong, a great deal can fall into your lap. But it’s unlikely. In the least, it’s
unlikely that it’s the best deal you could find than if you looked more thoroughly and
methodically.
 
So, if you find that a “deal” is finding you, rather than you finding it, take a moment to
think it through objectively. And take another moment to look and see if there isn’t a
better option for you to invest in. Don’t just stumble into a deal and chalk it up to fate.
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5. Sometimes The Best Deals You’ll Ever Do…

Most likely, no matter how much of a real estate mogul you become, you’ll only buy so
many properties. How many that is remains to be seen. Maybe you’ll buy only one.
Maybe it’ll be a handful. Or maybe it will be an empire.
 
Regardless of how big an investor you become, there’s always going to be a lot more
potential properties for you to invest in than you’ll ever actually be able to invest in.
 
But no matter how many you do end up buying, your success depends an awful lot on
the deals you don’t do.
 
One bad investment can easily undo all of the good investments you make, and it’s
especially important not to make a bad investment on the first investment. Once
you’ve made some good investments, they can offset a bad one. You can recover or
keep going. But if the first one is a bust, it will most likely hurt your chances of investing
again — whether it’s because you get frustrated, or feel defeated, or are just plain
unable to financially.
 
So the trick is to be patient. Sometimes the best deals you’ll ever do are the ones you
don’t do. Be willing to let a deal go if it doesn’t make sense or just doesn’t feel quite
right. There’ll be others.
 
(On the other hand, don’t be afraid to go after a deal. Many would-be investors never
actually invest because they never feel like a deal is good enough or safe enough. That
won’t do you any good either! Be as willing to say yes as you are to say no, and you’ll be
in good shape.)



8 of 30

Shane Peters   I   HomeSmart  I   623-707-9292   I   Shane@homeheroesteam.com
This document is copyright protected. Reproduction, in part or in whole, is strictly prohibited.

6. Local, Local, Local

Everyone knows the old real estate phrase: “Location, location, location.”
 
Location is such an important element of any real estate purchase. It plays a huge role
in the value and future resale of every piece of property. So of course you should
consider locations carefully when you are investing in real estate.
 
But what’s also important, at least when you’re first starting to invest, is that you keep it
local, local, local.
 
While there are many different ways you might invest in real estate, let’s break it down
into the most common ways you’ll most likely invest:
 

You’ll buy a property to renovate and resell fairly quickly (AKA “flip” a property).
You’ll buy a property to hold onto as a rental property.

 
Either way, it’ll be in your best interest to have whatever type of investment you make
pretty close by.
 
If it is a property you will be “flipping,” even if you won’t personally be doing any of the
work, you’ll want to be at the property quite a bit and make sure that the work gets
done well and as quickly as possible. If you have to drive an hour just to get to it, you’ll
lose valuable time and may not be able to get to it as often as you should.
 
If it’s a property you intend to hold onto and rent out, you’ll still want it to be close by
just in case you need to head over there for an emergency and to keep an eye on the
property in general.
 
Plus, it’s easier for you to have a firm understanding of the values in your own area, as
opposed to an area you’re not familiar with.



9 of 30

Shane Peters   I   HomeSmart  I   623-707-9292   I   Shane@homeheroesteam.com
This document is copyright protected. Reproduction, in part or in whole, is strictly prohibited.

 
So try and focus on finding the best investments possible in your own area. But if you
have a reason to invest in an area further from home, at least account for the potential
costs of doing so.
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7. Start With What You Can Afford

Many real estate investors have a habit of not setting an absolute budget. When asked
what their price range is, they’ll often say something along the lines of, “Price doesn’t
matter. If the deal makes sense and can make me money, I’ll figure out a way to make
it happen…”
 
Obviously, if the investor has a ton of money sitting around and can truly make that
happen, that’s fine. But most don’t. They just say that and figure they’ll either be able to
convince a lender, friends, family, or whoever, to lend them the money to make the
deal happen. After all, if it’s a winner, why wouldn’t they be able to find someone willing
to give them the money?
 
If only it were that easy. But it’s not. Sure, it can happen, but most lenders, friends,
family, or anyone in the world who has money you want access to aren’t that easily
convinced to lend money no matter how good a deal is without you either giving them
some phenomenal terms or making you provide documentation or guarantees that are
quite difficult to provide. (We’ll touch on this more in a few sections.) And most will be
hesitant until you have a proven track record as an investor, and even then they will
scrutinize how good and safe the particular deal is.
 
So work with what you can afford on your own, whether it’s with cash you have or
money you qualify to borrow. At least to start. Find the best investment you can within
the amount you can afford.

Pro tip: Start with what you can afford but not necessarily whatever you can afford.
Just because you can afford to purchase something for $300,000, for example,
doesn’t mean you should spend all $300,000.
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8. Get Pre-approved Or…

So how do you know what your budget is?
 
Well, if you have cash and you want to go that route, that’s pretty easy. Count your
money, and decide how much of it you’re willing to part with for a property.
 
But if you’re like many investors, you’ll likely want to finance your purchase, which
means your budget is whatever someone is willing to lend you. The best way to find
that out is to contact a lender and get “pre-approved” for a mortgage.
 
This is important to do before you even start looking at properties. Just looking for an
investment and then contacting lenders once you find one is a waste of time. While
they’ll eventually need specifics on the particular property you’re eyeing, they’ll initially
qualify you based upon your income, assets, and liabilities.
 
Then once you find a property you want to make an offer on, the owner and their
representatives will want to see proof that you’re qualified to purchase the property for
the amount you’re offering.
 
If you’re going to buy a property with cash, make sure you line up your “proof of funds”
before starting to look for a property. An owner and their representatives will want to
see proof that you have the funds and that they’re available.
 
So if you have a mattress stuffed with hundreds, you’re going to want to put that into
an account. Most people aren’t going to accept a selfie of you with your money along
with a copy of today’s newspaper as “proof of life” of that money.
 
For the most part, your proof of funds should be bank and investment statements for
the money you intend on using to purchase the investment. If your cash is tied up in
investment accounts, make sure it’s readily available to you and can be made liquid.
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(You might also want to look into whether there will be penalties or taxes for accessing
any investment accounts you plan on using.)
 
So to sum it up…
 
Get pre-approved or get your proof of funds together before you even start looking for
an investment property.
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9. Don’t Quit Your Day Job…Yet

The dream of many real estate investors is to acquire enough rental property, or do
enough flips, to be able to earn their living that way and not have to have a “real job.”
(Not that real estate investing isn’t a real job! It is.)
 
But getting there doesn’t usually happen overnight or with one single investment. Even
if you do hit a home run right out of the gate, you may want to hold on to your job until
you’ve strung a few successful investments together.
 
Most investments aren’t home runs; rather, they’re solid base hits and maybe a double
here and there, to use the old baseball analogy. Be happy for the base hits (they’re way
better than striking out), and relish the ones that pay off big time.
 
Over time, once you accrue enough successful investments, you might consider living
the life of a full-time investor. But even then, it may make sense for you to keep your
job for the sake of borrowing money. Lenders tend to want to see gainful employment
as proof of income, and having a job makes that easier. But if you’re making good
money investing, be ready and able to show lenders proof that you’re earning your
living through real estate investing.
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10. Should You Take On A Partner?

Many investors, especially ones just starting out, feel compelled to take on a partner.
 
Sometimes it’s because they need money, so they turn to someone who’s wealthy
enough to put money into the deal, whether as a downpayment, a loan for the entire
purchase, or just to help with renovation costs.
 
Other times, an investor may very well have the ability to purchase a property but
needs someone who has skills to renovate the property (like a contractor) or manage
the property on an ongoing basis.
 
And others simply like the feeling of not being in it alone and having someone else to
help bear the burden, risk, and work involved. There’s no single answer as to whether
you should take on a partner in your real estate investing ventures.
 
Ideally, though, doing it on your own is probably the best route if at all possible. Taking
on a partner can:
 

Make it more difficult to jump on investments you find, especially if your partner
disagrees or tends to make decisions deliberately or slowly.
Create confusion and problems over how to handle renovations, tenancies, etc. —
costing you time and money.
Cause financial disagreements and even legal issues.
Ruin friendships and family relations if it’s someone you’re close to.
Limit the amount of profit you make since you’ll likely be giving the partner a
percentage of the profits.

 
So before you take on a partner, think about all the possible conflicts and costs you
could incur, and weigh whether their involvement is necessary or worth having. And if
you deem a partner necessary, expect that person to want a substantial percentage of
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returns or equity to make it worth their while.
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11. Should You Borrow “Hard Money”?

“Hard money” is kind of like the anonymous cousin of a “partner”...
 
It’s not always easy or even possible to borrow money (or have enough of your own on
hand) to invest in real estate. Mortgage lenders tend to go by pretty strict guidelines,
numbers, and ratios. If your financial situation doesn’t fit into their parameters, you
might have trouble getting a loan. Which usually leads to looking into getting “hard
money.”
 
“Hard money” is not necessarily easy to get — someone who lends hard money will still
scrutinize you and the deal — but it can be easier than getting a loan through more
conventional lenders. They may not require that you meet as strict a criteria, and they
may be more willing and able to lend money more quickly and/or with less red tape.
 
That isn’t to say that they won’t have red tape. They will.
 
Borrowing hard money will usually require that you give the lender some pretty hefty
terms:
 

You’ll probably have to pay “points” — one percentage of the loan amount just to
borrow the money. So, for instance, a hard money lender may lend you $200,000,
but they will want 4 points just for lending you that much. In other words, they will
want $8,000 on top of any other interest or terms of the loan. It will usually be paid
upon the sale of the property.
They’ll likely only grant you a short term loan. (This isn’t a great option for a
property you want to hold for a long period of time.)
The interest rate will be much higher than “normal” loans. (Think double, or more,
the percentage rate of other loans.)

 
There are certainly times and reasons to get a hard money loan. If the numbers still
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make sense and it’s the only way to get a deal done, then by all means consider it. But
always do the math and make sure it’s worth doing before signing on the dotted line.
The terms will always be high and more in their favor than yours.
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12. You Make Your Money When You ___________

If you want to sound like you’re in the know, you could say…
 
“You make your money in real estate when you buy, not when you sell!”
 
It’s a phrase that gets thrown around in the biz, if you will.
 
But sounding like you’re in the know won’t do you nearly as much good as actually
knowing that  it’s kind of true...but not entirely true.
 
OK, yes, you make your money when you buy the property in the sense that it’s how
and when you can control the value. You are the buyer at that point. So you are either
getting a good deal or not. Once you own the property and you go to sell it, the buyers
you’re trying to sell the property to decide what it will sell for. You can only sell a
property for as much as the market will bear. Not a penny more.
 
So, obviously, it’s important to get the best deal you can when you buy…
 
However, that’s a bit too simplistic when it comes to investing, Because you also make
your money (or lose it) at other times and in other ways as an investor, such as:
 

By keeping the terms of borrowed money as low as possible.
By doing the renovations on a flip in as quick a timeframe as possible.
By keeping the cost of renovations as low as possible.
By obtaining the highest rents possible, if you buy a rental, and keeping the
vacancy rates as low as possible.
By having solid tenants who pay their rent always and on time on a rental property.
By selling the property for as much as possible, as quickly as possible, when you do
sell. (Holding on for too long or for too much money is a huge reason many
investors lose money.)
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So as much as you should try and get the best deal possible right out of the gate by
buying the best possible property at the best possible price, don’t lose sight of the fact
that you are either making yourself money or losing money at every stage of your
investment.
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13. The M.L.S. (Most Likely Spot) To Find Investment
Property

There’s a tendency for people who are looking to become investors to make finding
deals harder than it needs to be. They think the only way to find a great deal is to look
for things that are “off market.”
 
For instance, they will:
 

Look up information on people who are in pre-foreclosure and approach them.
Try to get properties through sheriff sales or auctions.
Look for properties that are FSBO (For Sale By Owner).
Scour Craigslist, Zillow, and other online sites for hidden finds nobody else knows
about.
Put up signs on roadways saying they “buy homes fast and for cash.” (Even though
they can’t really even pull it off on their own. But that’s another story for another
day.)

 
The point is, would-be investors spend more time trying to “find” deals than actually
doing any solid deals.
 
The most likely spot for you to find a good investment property is on the MLS (Multiple
Listing System). That’s the database that real estate agents use to market, research,
and sell properties by cooperating with each other. (Actually, there are many MLS’s.
Not just one. They tend to be locally based.)
 
Finding a deal off market is like trying to find a needle in a haystack that has
been blown all over the place, while looking in the MLS is like looking through a
well-organized, highly searchable haystack full of needles. All you have to do is
figure out which needle is the best one for you to go after.
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Pro tip: Part of the reason why so many people interested in investing think they
need to look off market is because they feel like they’ll get a better deal without
the “middleman” real estate agent involved. In theory, sure, that makes sense. But
it’s often hard to find deals off market, and when you find a property worth going
after, it can be even tougher to actually get the owner to give you a good deal on
it, even if there’s no middleman (or woman). But if you have a real estate agent
involved helping you dig deep into the MLS, they can often find properties that
are being overlooked on the MLS and help you get it for a great price due to their
knowledge and negotiating skills.
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14. Forewarning On Foreclosures

I mentioned foreclosures briefly in the last section…
 
They are often one of the first things that a potential investor thinks and asks about.
They think they’re the best things to go after in order to get the best deal.
 
But the reality is that they’re pretty hard to buy and come with a lot of risk if you do
manage to buy one.
 
First of all, many people see properties online that seem to be in foreclosure when
they’re actually not. They get all excited when they see a property online that says “pre-
foreclosure” or “foreclosure” that may have what seems like an absurdly low price
attached to it. It’s often what the lender who is starting proceedings is owed, not what
the property is worth or what it will sell for... if it ever does actually get sold.
 
For instance, you might see a house on Zillow that says it’s in foreclosure and has a
price of $71,000. But you know that that house is really worth more like $300,000! So of
course you’d want to scoop it up for $71,000. You and everyone else. And if it were that
easy or that real, you’d be fighting a lot of people to buy it, and it wouldn’t end up being
a deal.
 
So much of what you see online is not yet actually foreclosed on; it is only in default.
And the owner may very well clear up the arrears or sell the property before it is
foreclosed.
 
But if you do go after an actual foreclosure at a sheriff’s sale or auction, know that you
are taking on a tremendous amount of risk. Those properties are usually sold sight
unseen, in as-is condition, and you may even have to evict the owner yourself before
you can even do anything with the house. (And the owners may very well do damage
on their way out.)
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To start out, you’re probably better off going after houses that are already foreclosed
and have been put on the real estate market through a real estate agent. You can still
get a better deal because banks don’t want to hold on forever just to get a little more
money.
 
That being said, true foreclosure investors exist. It’s a good niche if you know what
you’re doing and can tolerate the risk. So if you decide to go that route, make sure you
know your stuff inside and out, know the risks, and can tolerate the risks and costs.
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15. Have I Got A Deal For You?!

Before we get into things, I want you to read the title of this section two different
ways…
 

Have I got a deal for you?!1.
Have I got a deal for you?!2.

 
Depending upon which way you read that sentence, it conjures up two totally different
ways of taking it.
 
The first one is a cliche’ you’ve probably heard somewhere, and it probably stirs up the
feeling of a slick salesman trying to sell you on something.
 
The second, even though they’re the same words, makes it sound like it’s a question of
whether or not the person asking even has a deal for you.
 
So why do I bring this up?
 
A lot of people feel like they need to “get in” with a real estate agent who supposedly
has the inside scoop on great real estate deals. So they’ll often ask any agent they
come across something along the lines of: “Hey, got any hot deals?” or “Let me know if
you come across any hot deals.”
 
And if you ask enough agents, at least a few will say they do or will let you know if they
see one. Most likely you’ll come across one who totally convinces you that they have
some secret stash of inventory that only you (and every other person they come
across) is privy to...if you work with them. And if they do find you a good investment,
they insinuate that you need to use them to sell it, once you’re ready to sell, in order to
remain “in” on any future deals.
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Here’s the thing. Most agents (even the ones who claim to) do not truly have any secret
stash of listings or properties they know about that are great deals that are only
available to people who are working with them.
 
While it may sound appealing and may feel like a reason why you should sidle up to
that agent, you may want to do just the opposite because it’s most likely a stretch of
the truth — if not an outright lie — and that’s probably not the best type of agent to
work with.
 
With that said, it’s possible that an agent or two might have access to properties other
agents don’t, but it’s pretty rare. Just make sure you assess whether the agent is
shooting straight with you or if it’s just a line. It’s an easy line for agents to throw out
there, but it might just be a baited line with a hook on the end.
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16. Only Work With One Agent

If a real estate agent you speak to said: “You should only work with and be loyal to one
agent,” you’d probably think it sounded pretty self-serving. Of course they’d say that,
right?!
 
Well, hopefully this comes across more objectively, since I may or may not be working
with you…
 
It’s true. You should find and work with one real estate agent.
 
I don’t mean just be loyal to one for no good reason. You want to work with an agent
who is an expert in helping people buy real estate investment property. But when you
come across an agent who knows his or her stuff, commit to that agent and stick with
him or her.
 
A lot of people think it makes sense to have many agents looking for deals to bring to
them. But the value of a real estate agent goes way beyond the “finding” of deals. Sure,
that’s part of what the agent needs to be able to do, but the agent also needs to be:
 

Entirely on your side and working on your behalf.
A good negotiator.
Good at analyzing market values (for the purchase and potential resale).
Able to help you learn and understand the ins and outs of real estate investing.

 
Among other things, of course...like being responsive, honest, and professional.
 
Think about it. If you have a bunch of agents looking for deals to bring you, you now
have a bunch of agents hungry to convince you to buy something that they bring you.
It’s all about the finding of the property and the sale...not so much about the careful
counseling and representation of your needs. Focus on those things first and foremost.



27 of 30

Shane Peters   I   HomeSmart  I   623-707-9292   I   Shane@homeheroesteam.com
This document is copyright protected. Reproduction, in part or in whole, is strictly prohibited.

Deals will be found. Most likely, every agent you could have looking for you is “finding”
the exact same deals as every other agent anyway.
 
So pick the best real estate agent you can, and stick with him or her. Your commitment
to them will pay off in ways that are almost impossible to quantify.
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17. This Might Also Be Useful

Like I said in the beginning, there are more people who dream of investing, or try to
invest, than there are ones who actually do.
 
I hope this booklet gives you an edge that many hopeful real estate investors never get
and that you’re able to accomplish all of your real estate investing goals and dreams.
 
If you found this booklet about buying real estate investments helpful, then you might
want to also read my booklet  is broken down into two separate categories of topics
and tips — one section of insight for people who are flipping properties and another
for investors who are selling rental properties.
 
And just like this booklet, it’s free and there’s no obligation. All you have to do is ask,
and I’ll get one to you. (You can either send me an email or give me a call.)
 
Otherwise, I hope you’re also receiving and reading the series of emails I’m sending in
conjunction with this booklet. There are a few more tips in those emails to help you
take your investment plans to the next level.
 
Thanks again for requesting a copy of this booklet and reading it all the way up to this
very sentence! (Very impressive! LOL.) I appreciate all of your time and attention, and I
hope to hear from you when you’re ready to start the fun part of finding your next
investment property. I’d love the chance to work with you!
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Not Your Typical Realtor. Not Your Typical Realtor Bio.  

  You loathe typical real estate agent bios. Don't worry, I do too. They're like cardboard -
- stiff, bland, and identical to every other bio out there. Instead of boasting ad nauseum
about awards and accomplishments you're not interested in, I'm taking the novel
approach of actually giving you what you want -- real answers to questions you're
probably wondering right now.  Will you return my calls and emails?  

Yes. Without question.  I realize this is one of the major frustrations the general public
has with dealing with agents. I get dozens of calls and emails daily, and I work hard to
reply as quickly as possible.   
I've met many Realtors who are jerks. Are ?you 
Depends on who you ask. If you ask certain agents who have stood between my clients
and their real estate goals, they'll probably say "yes". A handful of people think I leave
golden footprints in the sand. Those are the two extremes, and most people's opinion
falls somewhere in the middle. 
Here's what I can tell you: I'm honest and candid. I take pride in being approachable
and friendly. And if you need a quick real estate brain, or a strong dose of honesty,
you're in the right place. Loyalty to family, clients, and friends is one of my core values.
Want to really find out if I'm a jerk? Mess with one of those people.
  
Do You Have experience doing exactly what I need?  

Until you tell me what you need, there is no way of knowing.  These are "strong suits" of



mine:   
? Working with expired  listings ? Short Sale ?   Relocations                                         ?
Land? Listing ?  Commercial Property ? Working with buyers ?   Taking care of our
Heroes 

 If your goal or situation isn't represented on that list, don't worry. Contact me anyway.
If I can't help, I can get you referred to an another agent who can.
  
What kind of work are you really good at? 
 
On a personal level, I'm pretty good at cooking (I make a mean rack of ribs!), and I'm
not too shabby at wood working.  

On a professional level, here are the skill-sets that I've developed over the years:   
? Listening. Unfortunately, it's a lost art these days. 
?  Negotiation (I have been told I have the gift of gab)
?   Determination. When I set my mind to something and my client  needs something
not much will stop me from finding it.
 
Quick Snapshot  
? Rookie of the year first year in business  ?Multi Million Dollar Producer  ? round Table
award winner    ? Five Star Agent 


